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General Terms

Term

“We” or “us” or “our”

Company Related Terms

Terms

AOA |/ Articles [/ Articles of
Association

Auditors

Board of Directors /

Director(s)

Companies Act
Depositories Act

Equity Shares

HUF
Indian GAAP

“Jupiter Infomedia Limited” or
“JIL” or the Company” or “Our
Company”

MoA / Memorandum /
Memorandum of Association

Non Residents

NRIs / Non Resident Indians

Promoter Group

Promoters / Core Promoters

Registered and /or Corporate
Office

SECTION I: GENERAL

DEFINITIONS AND ABBREVIATIONS

Description

Unless the context otherwise require, refers to erstwhile firm viz., “Jupiter
Infomedia Private Limited” started as a private limited company on April 04,
2005 under the Companies Act, 1956. Pursuant to shareholders Resolution
dated April 7, 2012 our company was converted into a Public Limited
Company and the name was changed to “Jupiter Infomedia Ltd.” A fresh
certificate of Incorporation was issued consequent to this change of name by
the Registrar of Companies, Mumbai vide certificate dated May 08, 2012.

Description

Unless the context otherwise requires, refers to the Articles of Association of
Jupiter Infomedia Limited

Mahadev Desai Associates, Chartered Accountants, having its office at 102,
‘A" Wing, Shubham Premises Co-Operative Society Ltd., Cardinal Road,
Chakala, Andheri (East), Mumbai 400099.

The Board of Directors of Jupiter Infomedia Limited, including all duly
constituted Committees thereof.

The Companies Act, 1956, as amended from time to time
The Depositories Act, 1996, as amended from time to time

Equity Shares of our Company of Face Value of ¥10 each unless otherwise
specified in the context thereof

Hindu Undivided Family

Generally Accepted Accounting Principles in India

Jupiter Infomedia Limited, a public limited Company incorporated under the
Companies Act, 1956 with its registered office at 336, Link Plaza, Laxmi
Industrial Estate, Andheri (W), Mumbai — 400 053, Maharashtra, India.

Memorandum of Association of Jupiter Infomedia Limited

A person resident outside India, as defined under FEMA.

A person resident outside India, as defined under FEMA and who is a
citizen of India or a Person of Indian Origin under Foreign Exchange
Management (Transfer or Issue of Security by a Person Resident Outside
India) Regulations, 2000.

Mr. Umesh Modi, Mrs. Manisha Modi,
Aishwarya Modi.

Mrs. Kusumben Modi and Ms.

Mr. Umesh Modi and Mrs. Manisha Modi

The Registered and Corporate Office of our company which is located at -
336, Link Plaza, Laxmi Industrial Estate, Andheri (W), Mumbai — 400 053,
Maharashtra, India.



‘))}Jupifer Infomed, e:"

RoC

SEBI

SEBI (ICDR) Regulations

SEBI Act

SEBI Takeover Regulations

SICA
Stock Exchange

Issue Related Terms

Terms

Allotment

Allotment Advice

Allottee
Applicant

Application Form

Application Supported by
Blocked Amount/ASBA

ASBA Account

Banker to the Company

Bankers to the Issue

BSE

Depository

Registrar of Companies, Maharashtra situated at Mumbai.

Securities and Exchange Board of India constituted under the SEBI Act,
1992

SEBI (Issue of Capital and Disclosure Requirements) Regulations, 2009
issued by SEBI on August 26, 2009, as amended, including instructions
and clarifications issued by SEBI from time to time

Securities and Exchange Board of India Act, 1992, as amended from time to
time

Securities and Exchange Board of India (Substantial Acquisition of
Shares and Takeover) Regulations, 2011, as amended from time to time
depending on the context of the matter being referred to.

Sick Industrial Companies (Special Provisions) Act, 1985

Unless the context requires otherwise, refers to, the BSE Limited.

Description

Issue of the Equity Shares pursuant to the Issue to the successful applicants

Note or advice or intimation of Allotment sent to the Applicants who are to be
Allotted Equity Shares after the Basis of Allotment has been approved by the
Designated Stock Exchange

The successful applicant to whom the Equity Shares are being / have been
issued.

Any prospective investor who makes an application for Equity Shares in
terms of this Prospectus

The Form in terms of which the applicant shall apply for the Equity Shares of
the Company

An application, whether physical or electronic, used by Applicants, to apply
authorizing an SCSB to block the Application Amount in the ASBA Account
maintained with the SCSB. ASBA is mandatory for QIBs and Non
Institutional Applicants participating in the Issue

An account maintained with the SCSB and specified in the Application Form
for blocking the amount mentioned in the Application Form

HDFC Bank, Andheri (West) Branch, Ganga Jamuna Apartments, Ground
Floor, Opp. Shoppers Stop, Andheri (West), Mumbai — 400058.

Axis Bank Limited, Universal Insurance Building, Sir P.M. Road, Fort,
Mumbai — 400 001.

HDFC Bank Limited, FIG — OPS Department, Lodha |, Think Techno
Campus,O-3 Level, Nextto Kanjurmarg Railway Station, Kanjurmarg (East),
Mumbai — 400 042.

BSE Limited.

A depository registered with SEBI under the SEBI (Depositories and
Participant) Regulations, 1996
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Depository Participant

Designated Branches

Eligible NRI(s)

Escrow Account

Escrow Agreement

Escrow Collection Bank(s)

IPO

Issue / Issue Size / Public
Issue

Issue Price

Listing Agreement

LM/ Lead Manager

Market Maker's Reservation
Portion

Net Issue / Net Issue to the
Public

Offer Document

Promoter’s Contribution

Prospectus

A Depository Participant as defined under the Depositories Act, 1996

Such branches of the SCSBs which shall collect the Application Forms used
by the ASBA Applicants and a Ilist of which is available at
http://www.sebi.gov.in/pmd/scsb.html

NRI(s) from jurisdictions outside India where it is not unlawful to make an
offer or invitation under the Issue and in relation to whom the Prospectus
constitutes an invitation to subscribe to or purchase the Equity Shares

Account opened/to be opened with the Escrow Collection Bank(s) and
in whose favour the Applicant (excluding the ASBA Applicant) will issue
cheques or drafts in respect of the Application Amount when submitting an
Application

Agreement entered / to be entered into amongst the Company, Lead
Manager, the Registrar, the Escrow Collection Bank(s) for collection of the
Application Amounts and for remitting refunds (if any) of the amounts
collected to the Applicants (excluding the ASBA Applicants) on the terms and
condition thereof

The banks which are clearing members and registered with SEBI as Bankers
to the Issue at which bank(s) the Escrow Account of the Company will be
opened

Initial Public Offering

Public Issue of 20,40,000 Equity Shares of ¥ 10/- each for cash at a price of
% 20/- per Equity Share, aggregating to ¥ 408.00 Lacs of which, 5,40,000
Equity Shares are reserved for subscription by Promoters and 1,80,000
Equity Shares have been reserved for subscription by Market Makers to the
Issue. The Issue less the Promoter's Contribution and the Market Maker’s
Reservation Portion i.e. the Issue of 13,20,000 Equity Shares of ¥ 10/- each
is hereinafter referred to as the “Net Issue”. The Issue and the Net Issue will
constitute 58.45% and 37.82% of the post issue equity share capital of the
Company by Jupiter Infomedia Limited.

The price at which the Equity Shares are being issued by our Company
under this Prospectus being ¥ 20/-

Unless the context specifies otherwise, this means the Equity Listing
Agreement to be signed between our company and the SME Platform of
BSE.

Lead Manager to the Issue, in this case being Aryaman Financial Services
Limited.

1,80,000 Equity Shares of ¥ 10 each for cash at a price of I 20/- per share
aggregating ¥ 36.00 Lacs

13,20,000 Equity Shares of ¥ 10 each for cash at a price of ¥ 20/- per share
aggregating ¥ 264.00 Lacs

Unless the context specifies otherwise, this means the Prospectus or
Prospectus, as the context requires

5,40,000 Equity Shares of ¥ 10 each for cash at a price of ¥ 20/- per share
aggregating ¥ 108.00 Lacs

The Prospectus, filed with the RoC containing, inter alia, the Issue opening
and closing dates and other information
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Qualified Institutional Buyers /
QIBs

Refund Account

Refund Bank

Refunds through electronic
transfer of funds

Registrar/ Registrar to the
Issue

Regulations

Retail Individual Investors

SCSB

SME Platform of BSE

Mutual Funds, Venture Capital Funds, or Foreign Venture Capital Investors
registered with the SEBI;

Flls and their sub-accounts registered with the SEBI, other than a
subaccount which is a foreign corporate or foreign individual;

Public financial institutions as defined in Section 4A of the Companies Act;
Scheduled Commercial Banks;

Multilateral and Bilateral Development Financial Institutions;

State Industrial Development Corporations;

Insurance Companies registered with the Insurance Regulatory and
Development Authority;

Provident Funds with minimum corpus of ¥ 2,500 Lacs;

Pension Funds with minimum corpus of ¥ 2,500 Lacs;

National Investment Fund set up by resolution F. No. 2/3/2005-DDII dated
November 23, 2005 of the Government of India published in the Gazette of
India; and

Insurance Funds set up and managed by the army, navy, or air force of the
Union of India.

Insurance Funds set up and managed by the Department of Posts, India

Account opened / to be opened with a SEBI Registered Banker to the Issue
from which the refunds of the whole or part of the Application Amount
(excluding to the ASBA Applicants), if any, shall be made

Axis Bank Limited, Universal Insurance Building, Sir P.M. Road, Fort,
Mumbai — 400 001.

Refunds through electronic transfer of funds means refunds through
ECS, Direct Credit or RTGS or NEFT or the ASBA process, as applicable

Registrar to the Issue being Karvy Computer share Private Limited having its
office located at Plot nos.17-24, Vittal Rao Nagar, Madhapur, Hyderabad —
500 081, India

Unless the context specifies something else, this means the SEBI (Issue of
Capital and Disclosure Requirement) Regulations, 2009 as amended from
time to time.

Individual investors (including HUFs, in the name of Karta and Eligible NRIs)
who apply for the Equity Shares of a value of not more than ¥ 2,00,000

A Self Certified Syndicate Bank registered with SEBI under the SEBI
(Bankers to an Issue) Regulations, 1994 and offers the facility of ASBA,
including blocking of bank account. A list of all SCSBs is available at
http://www.sebi.gov.in/pmd/scsb.pdf

The SME Platform of BSE for listing of equity shares offered under Chapter
X-B of the SEBI (ICDR) Regulations which was approved by SEBI as an
SME Exchange on September 27, 2011.

Technical / Industry Related Terms

Terms
BFSI
BPS
BSE
FMCG
IAMAI

Description

Banking, Financial Services and Insurance

Basis Point

BSE Limited (formerly known as Bombay Stock Exchange Limited)
Fast-moving consumer goods

Internet And Mobile Association of India


http://en.wikipedia.org/wiki/Fast-moving_consumer_goods
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ICRIER
IMRB
IT

ITU
MTNL
TRAI
VAS

Indian Council for Research and International Economic Relations
Indian Market Research Bureau

Information Technology

International Telecommunication Union

Mahanagar Telephone Nigam Ltd.

Telecom Regulatory Authority of India

Value Added Services

Conventional Terms / General Terms / Abbreviations

Abbreviation
Alc

ACS

AGM

AS

AY

CAGR

CDSL

CIN

DIN

DP

ECS

EGM

EPS

FCNR Account

FEMA

FlIs

FIPB
FY / Fiscal/Financial Year

GDP
Gol/Government
HUF

I.T. Act

ICSI

Merchant Banker

MoF

MoU

NA

NAV

NPV

NRE Account
NRIs

NRO Account

Full Form

Account

Associate Company Secretary
Annual General Meeting

Accounting Standards as issued by the Institute of Chartered Accountants of
India

Assessment Year

Compounded Annual Growth Rate

Central Depository Services (India) Limited
Company Identification Number

Director Identification Number

Depository Participant

Electronic Clearing System

Extraordinary General Meeting

Earnings Per Share

Foreign Currency Non Resident Account

Foreign Exchange Management Act, 1999, as amended from time to time,
and the regulations framed there under

Foreign Institutional Investors (as defined under Foreign Exchange
Management (Transfer or Issue of Security by a Person Resident outside
India) Regulations, 2000) registered with SEBI under applicable laws in India

Foreign Investment Promotion Board

Period of twelve months ended March 31 of that particular year, unless
otherwise stated

Gross Domestic Product

Government of India

Hindu Undivided Family

Income Tax Act, 1961, as amended from time to time
Institute of Company Secretaries Of India

Merchant Banker as defined under the Securities and Exchange Board of
India (Merchant Bankers) Regulations, 1992

Ministry of Finance, Government of India
Memorandum of Understanding

Not Applicable

Net Asset Value

Net Present Value

Non Resident External Account

Non Resident Indians

Non Resident Ordinary Account


http://en.wikipedia.org/wiki/International_Telecommunication_Union
http://www.mtnl.net.in/
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NSDL
ocCB

p.a.

P/E Ratio
PAC

PAN

PAT

QlC

RBI

RoE
RoNW
Rs. /% /INR
RTGS
SCRA

SCRR

Sec.

STT

UN

US / United States
USD/ US$/$

VCF / Venture Capital Fund

Working Days
Y-0-Y

National Securities Depository Limited

Overseas Corporate Bodies

per annum

Price/Earnings Ratio

Persons Acting in Concert

Permanent Account Number

Profit After Tax

Quarterly Income Certificate

The Reserve Bank of India

Return on Equity

Return on Net Worth

Rupees, the official currency of the Republic of India
Real Time Gross Settlement

Securities Contract (Regulation) Act, 1956, as amended from time to time

Securities Contracts (Regulation) Rules, 1957, as amended from time to
time.

Section

Securities Transaction Tax

United Nations

United States of America

United States Dollar, the official currency of the Unites States of America

Foreign Venture Capital Funds (as defined under the Securities and
Exchange Board of India (Venture Capital Funds) Regulations, 1996)
registered with SEBI under applicable laws in India.

All days except Saturday, Sunday and any public holiday
Year on year
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CERTAIN CONVENTIONS & USE OF MARKET DATA

Unless stated otherwise, the financial data in this Prospectus is derived from our financial statements
prepared and restated in accordance with Indian GAAP, the Companies Act and SEBI (ICDR) Regulations,
2009 included on page 115 of this Prospectus. We have no subsidiaries. Accordingly, financial information
relating to us is presented on a nonconsolidated basis. Our fiscal year commences on April 1 of every year
and ends on March 31 of every next year. In this Prospectus, any discrepancies in any table between the total
and the sum of the amounts listed are due to rounding off.

All references to “Rupees” or Rs.” or " are to Indian Rupees, the official currency of the Republic of India. In
this Prospectus, unless the context otherwise requires, all references to one gender also refers to another
gender and the word "Lacs" means "one hundred thousand" and the word "million" means "ten lac" and the
word "Crore" means "ten million". Throughout this Prospectus, all figures have been expressed in Lacs.
Unless otherwise stated, all references to India contained in this Prospectus are to the Republic of India.

Unless stated otherwise, industry data used throughout this Prospectus has been obtained from industry
publications, internal company reports, newspaper and magazine articles etc. Such publications generally
state that content therein has been obtained from sources believed to be reliable but their accuracy and
completeness are not guaranteed and their reliability cannot be assured. Although, we believe that the
industry data used in this Prospectus is reliable, it has not been verified by any independent source.

For additional definitions, please refer to "Definitions and Abbreviations” beginning on page 01 of this
Prospectus.

In the Section titled “Main Provisions of the Articles of Association’ beginning on page 184 of this Prospectus,
defined terms have the meaning given to such terms in the Articles of Association of our Company.
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FORWARD LOOKING STATEMENTS

Statements included in this Prospectus which contain words or phrases such as "will", "aim", "will likely result",

"believe", "expect”, "will continue", "anticipate”, " estimate", "intend", "plan”, "contemplate”, "seek to", "future",

"objective”, "goal", "project”, " should", "will pursue" and similar expression or variations of such expressions,
that are "forward-looking statements".

All forward looking statements are subject to risks, uncertainties and assumptions that could cause actual
results to differ materially from those contemplated by the relevant forward looking statement. Important
factors that could cause actual results to differ materially from our expectations include, among others: -

e General economic and business conditions in India and other countries

e Regulatory changes relating to the Information Technology sectors in India and our ability to respond
to them.

e Our ability to successfully implement our strategy, our growth and expansion, technological changes,
our exposure to market risks that have an impact on our business activities or investments.

e The monetary and fiscal policies of India, inflation, deflation, unanticipated turbulence in interest rates,
foreign exchange rates, equity prices or other rates or prices, the performance of the financial markets
in India and globally, changes in domestic and foreign laws, regulations and taxes and changes in
competition in our industry.

e Changes in the value of the Rupee and other currencies.

e The occurrence of natural disasters or calamities.

e Change in political condition in India.

For further details of factors that could cause our actual results to differ please refer to the Sections titled “Risk

Factors”, “Business Overview” and “Management Discussions and Analysis of Results of Operations of and
Financial Condition of the Company” beginning on pages 09, 81 and 132 respectively of this Prospectus.
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SECTION II: RISK FACTORS

An investment in equity involves a high degree of risk. Investors should carefully consider all the information in
this Offer Document, including the risks and uncertainties described below, before making an investment in
our equity shares. Any of the following risks as well as other risks and uncertainties discussed in this Offer
Document could have a material adverse effect on our business, financial condition and results of operations
and could cause the trading price of our Equity Shares to decline, which could result in the loss of all or part of
your investment. In addition, the risks set out in this Offer Document may not be exhaustive and additional
risks and uncertainties, not presently known to us, or which we currently deem immaterial, may arise or
become material in the future. Unless otherwise stated in the relevant risk factors set forth below, we are not
in a position to specify or quantify the financial or other risks mentioned herein.

Materiality

The Risk factors have been determined on the basis of their materiality. The following factors have been
considered for determining the materiality.

e Some events may not be material individually but may be found material collectively.
e Some events may have material impact qualitatively instead of quantitatively.
e Some events may not be material at present but may be having material impact in future.

Note:

The risk factors are disclosed as envisaged by the management along with the proposals to address the risk if
any. Unless specified or quantified in the relevant risk factors below, we are not in a position to quantify the
financial implication of any of the risks described in this section.

In this Offer Document, any discrepancies in any table between total and the sums of the amount listed are
due to rounding off. Any percentage amounts, as set forth in "Risk Factors" and elsewhere in this Offer
Document unless otherwise indicated, has been calculated on the basis of the amount disclosed in the
"Auditors Report" prepared in accordance with the Indian Accounting Standards.

INTERNAL RISK FACTORS

1. We generate a substantial majority of our revenue from advertising. The loss of advertisers, or
reduction in spending by advertisers, could seriously affect our business.

A substantial majority of our revenue is currently generated from third parties advertising on our portals.
Advertising could be in the form of direct advertising or in form of listing fees paid by clients for priority listings
with us. As is common in the industry, our advertisers or paid listing users typically do not have long-term
commitments with us. Many of them spend only a relatively small portion of their overall advertising /
promotional budget with us.

Advertisers / Users will not continue to do business with us, or they will reduce the prices they are willing to
pay to advertise with us, if we do not deliver ads and other commercial content in an effective manner, or if
they do not believe that their investment in advertising with us will generate a competitive return relative to
other alternatives. The loss of advertisers or reduction in spending by advertisers, could seriously affect our
business revenues and thus financials.

Also, if the overall online promotional market ceases to be an effective promotional tool and other alternatives
such as mobile advertising or TV advertising increase their presence, the same could adversely affect our
business opportunities and affect our results of operations and financial condition.
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2. Our product brand ﬂ‘l'mrmde‘mm , !b!ndfafw’efzone and ')))J’m have not

been registered as Trademarks and are currently not protected under any intellectual property act
in India or elsewhere. The same are hence susceptible to infringement or duplicity.

We develop online publications through our portals. All our portals whether in the “under development”, or “to
be launched” or “already operational” phase have a domain name registered and hence we are protected
against duplicate domain name registrations. However, as brands, logos, publicity material etc., none of the
above are protected under any Intellectual Property Act in India or elsewhere. We are hence vulnerable to
infringement or duplicity. For example, one of our growth strategies is to further strengthen our brand recall by
spreading awareness and carrying out other marketing exercises for our portals in order to increase the traffic
and also the paid advertisements on the same. However, since none of our current popular brands are
registered as an Intellectual Property our branding exercises may be affected if some other competitor
registers a similar branding and seeks legal recourse through intellectual property laws in India or elsewhere.
We are currently in the process of registering these brands, but no assurance can be given that we will be
able to successfully do so in a timely and effective manner.

3. If we fail to retain existing users or add new users, or if our users decrease their level of
engagement with our online portals / publications, our revenue, financial results, and business
may be significantly affected.

The size of our user base and our users’ level of engagement are critical to our success. For details regarding
our current user bases for various portals please refer to “Business Overview” beginning on page 81 of this
Prospectus. Our financial performance has been and will continue to be significantly determined by our
success in adding, retaining, and engaging users. We anticipate that our user base growth rate will decline
over time as the size of our active user base increases and as we achieve higher market penetration rates. A
number of factors including but not limited to those mentioned below could have a potential negative effect on
our user retention, growth, and engagement, if:

e users increasingly engage with competing products;

o we fail to introduce new and improved products or if we introduce new products or services that are not
favourably received,;

e we are unable to successfully balance our efforts to provide a compelling user experience with the
decisions we make with respect to the frequency, prominence, and size of ads and other commercial
content that we display;

e we are unable to manage and prioritize information to ensure users are presented with content that is
interesting, useful, and relevant to them;

o there are adverse changes in our products that are mandated by legislation, regulatory authorities, or
litigation, including settlements or consent decrees;

e technical or other problems prevent us from delivering our products in a rapid and reliable manner or
otherwise affect the user experience;

We cannot assure that we will be able to maintain stability in the growth of our customers or retention of our
existing customers. In case of inability to maintain the same, the operations of the company can have an
adverse impact which will further have an effect on the financials of our company.

4. The proper functioning of our portals is essential to our business. Any breakdown in the
functioning of our portals can lead to disruption in operations.

The satisfactory performance, reliability and availability of our portals and our network infrastructure are critical
to our success and our ability to attract and retain paid advertisers and maintain adequate user service levels.
Our website and servers are vulnerable to telecommunications failures, computer viruses, hacking,
defacement, physical or electronic break-ins and similar disruptions, which could lead to accessing difficulties,
service interruptions, delays, loss of data, inability to accept and/or fulfil user requests or inaccurate data
being processed or displayed.
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We may also experience interruptions caused by reasons beyond our control. Any inability to accommodate
increased user traffic, due to various factors, including systems or technology failure or obsolescence, on our
website may cause unanticipated system disruptions, slower response time and degradation in quality of our
service, which could have a material adverse effect on our business, reputation, financial condition and results
of operations.

5. The content we create may not generate revenue in the future.

A significant majority of our portals are still in development stage and we continue to add features and profiles
for increasing our content value. The content created should generate the necessary interest in our
publications and hence increase our user base / online traffic. We may not be able to generate this interest
and hence may not be a viable option for advertisers. Also, the content created by us is not protected from
plagiarism and may not be able to protect itself against the same.

Our inability to effectively monetize the content or traffic on our websites / online publications will result in
lower operating revenues and hence adversely affect our financial condition.

6. Since, we have not begun aggressively marketing our portals; majority of our revenue in the past
few years was derived from just one client — Google AdSense. Our inability to implement our
marketing strategies and increase our income from paid listings and other direct advertisers will
have our business be significantly dependent on revenue from just one client.

Being a web info-media company, we have so far been developing content on our portals and have not yet
begun aggressively marketing the same commercially. All our current clients are a result of “word of mouth”
and other such means of publicity. Hence, we earn majority of our income from the advertisements from
Google (known as Google AdSense) displayed on our website. There is no fixed procedure of determining the
actual Revenue which we would earn from this vertical as the same is governed by the “Google AdSense”
internal Program. The revenue earned from Google AdSense has aggregated to 89%, 83% and 78% of our
total operating income in the last three financial years respectively. Inability to continue to earn revenues from
this vertical would adversely affect our results of operations.

We now propose to market our portals commercially by opening marketing offices in various cities in India.
Various factors such as competitive forces, delays or cost overruns in opening our marketing offices, low
acceptance of our paid listings format to clients who currently avail free listings, low acceptance of commercial
advertisements on our websites to regular users leading to lower traffic and many such other factors could
affect the effective implementation of our marketing strategies. Our inability to implement our marketing
strategies and increase our income from paid listings and other direct advertisers will have our business be
significantly dependent on revenue from just one client.

7. Our applications for registration of “Jupiter Infomedia Limited” or the logo ‘)))/"P"’e””f""med{'?? as
a brand or trademark under Trademark Act are currently pending. Our inability to protect our
brand name and brand identity could have an adverse effect on our business prospects.

We have applied for registration of ‘Jupiter Infomedia Limited’ and our company’s logo “’))}"’P"’e””f“-’@“”?” as
trademark (TM-1) under Class 35 of the Act, at the office of Registrar of the Trademark, Mumbai, Maharashtra
on May 22, 2012 and the application number is 2335728. The application is pending for approval.

We are hence subject to duplicity of our brand and in case someone else registers the same, we may be

forced to change our branding and other sales and marketing material which shall result in increased
expenditure and loss of goodwill in the market. This could hence, materially affect our results of operations.
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8. We have not yet identified the exact properties proposed to be acquired from the Issue proceeds
as part of our expansion plans.

Our main object of the issue is to buy and lease offices at various places in India which will be funded mainly
by the issue proceeds of this issue. For further details regarding such utilization, please refer to the section
titled “Objects of the Issue” beginning on page 52 of this Prospectus. This deployment forms approximately
72% of the Issue Proceeds. We have not yet entered into any definitive agreements to utilize the funds
allocated for acquisitions. There can be no assurance that we will be able to conclude definitive agreements
for such expenditures on terms anticipated by us. As on the date of this Prospectus, we have not yet identified
specific properties to be bought / leased.

However we have estimated the cost on the basis of our internal management estimates and other publically
available data. There can be no assurance that when we implement the buying or leasing of the property, we
will get the same rates.

If the actual utilization towards any of the aforesaid objectives is higher than what is stated in the “Objects of
the Issue”, such increased fund requirements will be financed by surplus funds, if any, available in respect of
the other purposes. In the event of a shortfall, the fund requirements will be met from internal accruals/ owned
funds. Our management expects that such alternate arrangements would be available to fund any such
shortfall. In the event any surplus is left out of the Issue Proceeds after meeting all the objectives as
mentioned in the “Objects of the Issue”, such surplus proceedings be used for general corporate purposes
including for meeting future growth opportunities.

For any further details on the Objects of the issue and Utilization of issue proceeds, please refer the section
titted “Object of the Issue” on page 52 of this Prospectus.

9. We are a closely held family run enterprise and even after this issue we will continue to be
severely dependent on our senior management and promoter’s ability to implement our growth
strategies.

Till date we are a family run Small and Medium Enterprise. Through this issue we propose to get listed on the
SME Platform of BSE and further increase our asset base in order to take our company to the next level of
operational and financial strength. As we do not plan to significantly increase our senior skilled staff base or
induct any other major key managerial person in the future, we will be severely dependent on our existing
senior management and promoter’s ability to effectively implement our growth strategies. If our Promoters
disassociate from our company for any reason or in the event of them getting incapacitated to remain actively
involved with the company in managing its affairs, our ability to maintain and grow our revenues could be
adversely impacted. Financial impact of the aforesaid risk cannot be reasonably quantified.

10. Our failure to identify and understand evolving industry trends and preferences and develop new
products to meet our customers’ demands may adversely affect our business.

Changes in industry requirements and trends or in competitive technologies may render certain of our
products and services obsolete or less attractive. Our ability to anticipate such changes and successfully
develop and introduce new and enhanced products and services on a timely basis is a significant factor in our
ability to remain competitive. For example, one of our strategies for growth is to enter other online segments,
such as news, finance, travels etc. by developing new websites on different concepts/ segments. However,
there can be no assurance that we will be able to secure the necessary technological knowledge, through
technical assistance agreements or otherwise, which will allow us to develop our product portfolio in this
manner. If we are unable to obtain such knowledge in a timely manner, or at all, we may be unable to
effectively implement our strategies and our business and results of operations may be adversely affected.
Moreover, we cannot assure you that we will be able to achieve the technological advances that may be
necessary for us to remain competitive or that certain of our online publications will not become obsolete. We
are also subject to the risks generally associated with new portal introductions and applications, including lack
of market acceptance, delays in portal development and failure of portals to operate properly. Our failure to
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successfully develop and produce new products and services, or a failure to maintain the revenue from our
current products and services, could adversely affect our results of operations.

11. Our company has issued equity shares at a price lower than the issue price within the past twelve
months.

We have issued equity shares twice at a price lower than the current issue price within the last twelve months.
The details of the same are mentioned below:

Date of Allotment Number of Face Issue

of fully Paid-up Equity Shares  Value Price Nature of Allotment Couz?éj;?;[ifon
Shares Allotted ® ®
March 20, 2012 3,60,000 10 o BonusIssue inthe ratio of 12:1 to Bonus
all eligible equity shareholders
March 31, 2012 10,60,000 10 15 Allotment to Promoters, Promoters Cash

Group and Non — Promoters

For any further details on the allotment of share and capital build-up, please refer to the section titled “Capital
Structure” on page 43 of this Prospectus.

12. We require certain approvals and licenses in the ordinary course of business, and the failure to
obtain or retain them in a timely manner all may adversely affect our operations.

We require certain approvals, licenses, registrations and permissions for operating our business, some of
which may have expired and for which we may have either made, or are in the process of making, an
application for obtaining the approval for its renewal. If we fail to obtain or retain any of these approvals or
licenses, or renewals thereof, in a timely manner, our business may be adversely affected. Furthermore, our
government approvals and licenses are subject to numerous conditions, some of which are onerous and
require us to make substantial compliance-related expenditure. If we fail to comply or a regulator claims that
we have not complied with these conditions, our business, prospects, financial condition and results of
operations may be adversely affected. For details, please refer to the section titled “Government and Other
Key Approvals” beginning on page 146 of this Prospectus.

13. We might infringe upon the intellectual property rights of others, any misappropriation of which
could harm our competitive position.

While we take care to ensure that we comply with the intellectual property rights of others, we cannot
determine with certainty as to whether we are infringing on any existing third-party intellectual property rights
which may force us to alter our technologies, obtain licenses or cease some of our operations. We may also
be susceptible to claims from third parties asserting infringement and other related claims. If claims or actions
are asserted against us, we may be required to obtain a license, modify our existing technology or cease the
use of such technology and design a new non-infringing technology. Such licenses or design modifications
can be extremely costly. Furthermore, necessary licenses may not be available to us on satisfactory terms, if
at all. In addition, we may decide to settle a claim or action against us, which settlement could be costly. We
may also be liable for any past infringement. Any of the foregoing could adversely affect our business, results
of operations and financial condition. In addition, in certain cases, our customers share their intellectual
property rights in the course of the product / profile / data development process that we carry out for them. If
our customer’s intellectual property rights are misappropriated by our employees in violation of any applicable
confidentiality agreements, our customers may seek damages and compensation from us. This could have an
adverse effect on our business, results of operations and financial condition and damage our reputation and
relationships with our customers.
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14. Our failure to keep our technical knowledge confidential could erode our competitive advantage.

Like many of our competitors, we possess extensive technical knowledge about our portals and related
services. Such technical knowledge has been built up through our own experiences and through in-house
development and redevelopment of procedures and systems. Our technical knowledge is a significant
independent asset, which may not be adequately protected by intellectual property rights such as patent
registration. Some of our technical knowledge is protected only by secrecy. As a result, we cannot be certain
that our technical knowledge will remain confidential in the long run. Even if all reasonable precautions,
whether contractual or otherwise, are taken to protect our confidential technical knowledge of our products
and business, there is still a danger that certain proprietary knowledge may be leaked, either inadvertently or
wilfully, at various stages of the core processes. A significant number of our employees have access to
confidential design and product information and there can be no assurance that this information will remain
confidential. Moreover, certain of our employees may leave us and join our various competitors. Although we
may seek to enforce non-disclosure agreements in respect of research and development and certain other
key employees, we cannot guarantee that we will be able to successfully enforce such agreements. The
potential damage from such disclosure is increased as many of our designs and products are not patented,
and thus we may have no recourse against copies of our products and designs that enter the market
subsequent to such leakages. In the event that the confidential technical information in respect of our products
or business becomes available to third parties or to the general public, any competitive advantage we may
have over other companies in the automotive components sector could be harmed. If a competitor is able to
reproduce or otherwise capitalize on our technology, content, and other key operating systems it may be
difficult, expensive or impossible for us to obtain necessary legal protection. Consequently, any leakage of
confidential technical information could have an adverse effect on our business, results of operations, financial
condition and future prospects.

15. We may not have sufficient insurance coverage to cover our economic losses as well as certain
other risks including those pertaining to claims by third parties and litigation.

Our business involves many risks which may adversely affect our profitability, including breakdowns, failure or
substandard performance of equipment, third party liability claims, employee fraud and infrastructure failure.
We cann